TYPES OF FUNDRAISING
1.  ANNUAL GIVING PROGRAM

An annual giving program seeks unrestricted, repeatable gifts. The best examples of annual campaigns are the United Way, alumnae annual funds, church stewardship Sundays, and any programs which go back to the same donors on an annual basis.

2.  PROGRAM SPECIFIC DONATIONS

Program specific donations are restricted and are solicited for a specific program or one-time project.  Donations are solicited through a variety of different means including individuals, corporations and foundations.  The program can be a one-time event or an annual recurring program.
3.  CAPITAL CAMPAIGN

Capital campaigns solicit larger gifts that are used to improve the asset position of the organization. They may be for buildings and facilities or they may be used to establish or increase an endowment. As a ''campaign'' they usually are limited to a specific period of time and have a very specific and well published goal.

4.  DIRECT MAIL

Direct mail is used to solicit large groups of people who might not otherwise be reached. It is most often used when an organization has a case they feel will be popular but does not have the volunteer base to reach the large number of people.

5.  SPECIAL EVENTS

Special events are generally used to attract the attention of individuals and corporations who would not otherwise give to your organization. They can involve a considerable amount of volunteer time for the direct income received but the indirect income and publicity are usually well worth the effort.

6.  FOUNDATION GRANTS

Grants are normally for specific projects. They underwrite some or all of the costs of an activity that might not happen if the grant had not been made. Government entities, foundations or corporations may make grants,

7.  DEFERRED GIVING PROGRAMS

Deferred giving programs are aimed at obtaining gifts following the death of the donor. These gifts may be trusts, gifts named in the will, or any of a number of carefully constructed gift instruments,

8.  IN-KIND DONATIONS

An in-kind donation is a gift in goods or services rather than in cash.  The gift can be an asset, property, services or anything else that is not cash
A good diversity of fund raising methods is essential to the long term health of any community organization.  Not every approach will be suitable for every organization but a little thought will develop the right mix of fund raising strategies for you.











































































